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HOME APPLICATION REQUIREMENTS & INSTRUCTION SHEETS

Please read all information and complete the entire form. If you have any questions, please call
the office at 536-2300. We look forward to working with you.

Edisto Habitat for Humanity is a Christian housing ministry that builds houses in partnership
with low-income families who are in need of decent housing. These three requirements must be
met in order to apply for a home.

v" Your family must have an income that falls within the range of the 30 -60% of the
median income for Orangeburg County; counting all income including child support and
food stamps.

v" You must have good credit.

v" You must be a resident of Orangeburg County for at least 6 consecutive months before
you can apply.

We are not a quick fix--- it takes up to 2 years from the time you get placed on our waiting list
until your house is finished. During the time you are on the waiting list, you must volunteer 350
sweat equity volunteer hours in our Homestore and at the construction sites to show that you are
willing to be a partner with Edisto Habitat for Humanity. Friends and family can help you with
volunteer hours. Once your house is complete, the mortgage is a 25 year no-interest mortgage
with monthly payments running between $350 and $400 a month. The monthly payment
includes your property taxes and homeowner’s insurance premium.

How do I apply?
1. Fill out the application using as INK pen and print neatly. Don’t forget to sign the
application.

2. Send copies of your pay stubs for the last 2 months.
3. Make copies of your last 2-years’ IRS forms---all of them, not just the front sheet or just
the 1040.
4. Provide proof of all income listed on application--- for example, Food Stamp award
letter, SSI award letter, Child Support orders, etc.
5. Make copies of all of your bank statements for the past three months. Do not send
originals to us.
6. Mail your completed application to Edisto Habitat for Humanity, Post Office Box 2489,
Orangeburg, SC 29116-2489.
7. A copy of your driver’s license needs to be included with your application.
8. Send a $10 dollar money order with your application for your credit report.
» Be sure to send copies, not originals of the requested paperwork.
» Be sure to use correct postage.
» Be sure to include the $10 money order.

P.O.Box 2489 ¢ 1035 Windsor Street * Orangeburg, SC 29116-2489
(803) 536-2300 (Office) = (803) 536-2040 (Fax) = (803) 539-2242 (Homestore)



If your completed application seems to meet the “ability to pay” and “need for housing”, you
will be asked to attend several meetings.

)

2)

3)

4)

Application information meeting at the Habitat office for a detailed explanation of our
program.

A home visit will be scheduled to determine your “need” for housing”.
An interview with our Family Selection Committee members to explain our
program to you again and make sure you demonstrate a “willingness to partner”. At this

time, you’ll be asked how you will be able to schedule the 350 volunteer hours.

Orientation for partner families.

This application package contains the following items. Please make sure you

SIGN and RETURN ONLY the forms that are HIGHLIGHTED:

Application

Patriot Act Information Disclosure

Fair Credit Reporting Act

Equal Credit Opportunity Act

Agency to Receive Borrower Complaints
Applicant Certifications---SIGN BOTH pages
Publications Disclosure

APPLICANT KEEPS THE FOLLOWING:

Requirements and Instruction Sheets
Privacy Policy

Right to Receive Appraisal

Your home loan toolkit
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We are pledged 1o the letter and spirit of U.S. policy for the
achiavement of squal housing opportunity threuphout the nation.
We encourage and support an affirmative advertising and marketing

- - program in which there are no barriars to obtaining housing because
Habltat HﬂmeownerShlp Program %mﬁ# of race, color, religion, sex, handicap, familial status, or national origin,

Dear Applicant: Please complste this application to determine if you qualify for the Habitat for Humanity homeownership program. Please fill out the application
as completely and accuratsly as possible. All information you include on this application will be kept confidential in accordance with the Gramm-Leach-Blilay Act.

1. APPLICANT INFORMATI

Applicant’s name Co-applicant’s name

Social Security number Home phone Age Social Security number Home phone Age

O Married O Separated [ Unmarried (inct. single, divorced, widowsd) | [ Married [ Separated £ Unmarriad {Incl. single, divorced, widowed)

Pependents and others who will liva with you {not listed by co-applicant} | Dependents and others who will live with you {not listed by co-applicant)

Name Age  Male  Female Name Age  Male Female
N O A O
. O : R | O
O O D |
a O N O
[0 O _ 0O O
Present address (street, city, state, ZIP coda) O Oown [ Rent | Presentaddress (strest, city, state, ZIP code) [ Own [0 Rent
Number of years ' Number of years

"It living af present address for I

Last address [street, city, state, ZIP code} O Own [ Rent ! Lastaddress {street, city, state, ZIP code)

Number of years Number of years

2. FOR OFFICE USE ONLY - DO NOT WRITE IN THIS SPACE

Date received: Date of selection committee approval:

Date of notice of incomplete application letier: Date of board approval:

Date of adverse action letter: Date of partnership agreement:




3. WILLINGNESS TO PARTNER

To be considered for Habitat homeownership, you and your family must be willing to complete a certain number of “sweat-equity” hours. Your help in
building your home and the homes of others is called “sweat equity” and may include clearing the lat, painting, helping with construction, working in
the Habitat office, attending homeownership classes or other appioved activities.

Yes No
| AM WILLING TO COMPLETE THE REQUIRED SWEAT-EQUITY HOURS: Applicant D D
Co-applicant
Number of bedrooms (please circle) 1 2
Other rooms in the place where you are currently living:
O Kitchen 0 Bathroom {1 Living room 0 Dining room O Other {please describe}

If you rent your residencs, what is your monthly rent payment? $ / month
(Please supply a copy of your lease or a copy of a money order receipt or canceled rent check.)

Name, address and phone number of current landlord:

In the space helow, describe the condition of the house or apartment where you live. Why do you need a Habitat homa?

5. PROPERTY INFORMATION

If you own your residence, what is your monthly mortgage payment? $ jmaonth  Unpaid balance $

Do you own land? O No [ VYes Monthly payment § Unpaid balance §

If you wish your property to be considered for huilding your Hahitat home, please attach land documentation.

6 EMFLOYMENT INFGRMATIUN

Appllcant 00 appllcant
I\Iame and address of CURRENT employer Years on thls job Name anc! address of GURRENT smployer Years on this |uh
Monthly {gross} wages Monthly (gross) wages
3
Type of business Business phone Type of business Business phone

L I workmg at’ current ;nh Iess than ona year, complete ihe lullnwmq mfurmatlon"‘_,“,'1-,.‘ B

Name and address of LAST employer Years on this job Name and address of LAST employer Years on this job

Monthly {gross) wages Monthly (gross) wages
$

Type of business Business phone Type of business Business phone




7. MONTHLY INCOME

Alimony, ehild support or saparate maintenance income need not be revealed if the applicant or co-applicant does not chose to have it considered
for repaying this loan, '

hers in hoisohold | rotal

Wages
TANF

Alimany

Child support

Sacial Security
38l

Disability

Section 8 housing
Other
Other

Other

o |en | o | o | a |a |0 |a ||| ea ||
| e |2 || el r | e e ||| 2| o

'-'I"ol"ﬁ.:lf -

PLEASE NOTE:
Self-employad applicants
may be required to provide
additional documentation
such astax returns and
financial statements.

8. SOURCE OF DOWNPAYMENT AND CLOSING COSTS

Where will you get the monay to make the down payment {for example, savings or parents)? If you borrow the money, whom will you horrow it from,
and how will you pay it back?

lgan, credit

||| o ea|l s ea]| ea| |l




10. DEBT

To-wham de you and the co-appli

“Applicant

Other motor vehicle $ $ $ $ $ 3
Boat $ $ $ 3 $
Eurniture, appliance, televisions 3 $ $ $ $ $
(includes rent-to-own)

Alimony $ 3 $ $ $ $
Child support $ $ 3 $ $ $
Credit card $ $ 5 3 $ 5
Credit card 3 $ $ $ $ $
Credit card 3 $ $ $ $ $
Total medical $ 5 $ $ 3 $
Other $ $ $ $ ] $
Other $ $ $ $ $ $
S Tetal s $ $ $ 3 $

Rent

Other

o Tetal s

3 3 $

Utilities 3 3 $
Insurance 3 5 $
Child care $ $ $
Internet service $ $ $
Call phone $ $ $
Land line $ $ 3
Business expenses $ 3 3
Union dues 3 $ $
Other $ $ §
Qther 3 $ $
$ $ $

] $ 8




11. DECLARATIONS

K Fleasemrclethewnrd th."d.l_: I_J'est,‘a'hs_wér';_,the_' f_ﬁ_!!ouirinig' IQI;l'.E.Sli._OI‘IS fur-vb_u_-"giﬁ_d"t'lfé éo-abhi_i(j::'an'f‘ o R

Applicant Co-ap'plic.ant
a. Do you have any outstanding judgments because of a court decisicn against you? O Yes O No O Yes O No
b.  Have you baen declared bankrupt within the past seven years? O Yes O Neo ] Yes O No
c. Have you had property foreclosed on in the past seven years? O Yes O Ne O Yes 3 No
d.  Areyou currently involved in a lawsuit? O Yes O No O Yes 1 No
e.  Areyou paying alimony or child support? [ Yes O No O Yas ] No
f. Arevyou a U.S. citizen or permanent resident? O Yes ] Ne O Yes O No

If you answered “yes” to any question a through e, or 'no" to question f, please explain on a separate piece of paper.

12. AUTHORIZATION. AND RELEASE

I understand that by filing this application, t am autharizing Habitat for Humanity to evaluate my actual need for the Habitat homeownership
program, my ability to repay the no-interest loan and other expenses of homeownership, and my willingness to be a partner thraugh sweat equity.
lunderstand that the svaluation will include personal visits, a credit check and employment verification. | have answered all the guestions on this
application truthfully. | understand that if | have not answered the questions truthfully, my application may be denied, and that even if | have already
been selected to receive a Hahitat home, | may he disqualified from the program. Tha original or a copy of this application will he retained by
Habitat for Humanity even if the application is not approved.

| also understand that Habitat for Humanity screens all applicant families on the sex offender registry. By completing this application,
| am submitting myself to such an inguiry. | further understand that by completing this application, | am submitting myself to a criminal
background check.

Applicant signature Date Co-applicant signatura Date

X X

PLEASE MOTE: If more space is needed to complete any part of this application, please use a separate shest of paper and attach it to this
application. Please mark your additional comments with "A" for applicant or “C” for co-applicant.




Applicant's name Co-applicant's name

13. INFORMATION FOR GOVERNMENT MONITORING PURPOSES

PLEASE READ THIS STATEMENT BEFORE COMPLETING THE BOX BELOW: The fallowing information is requested by the federal government for
toans related to the purchase of homes, in order to monitor the lender’s compliance with equal credit opportunity and fair housing laws. You are
not required to furnish this information, but are encouraged to do so. The law provides that a lender may neither discriminate on the basis of this
infarmation, nor on whether you ¢hoosa to furnish it or not. However, if you choose not to furnish it, under federal regulations this lender is
required to note ethnicity, race and sex on the hasis of visual observation or surname. If you do not wish to furnish the information below,
please check the bax below.

Alllﬂ lca nt e R cn-appil cant
O | do nat wish to furnish this information O I do not wish to furnish this information
Race {applicant may select more than one racial designation}: Race (applicant may select more than ane racial designation}:
O Amarican Indian or Ataska Native [1 American Indian or Alaska Native
O Native Hawaiian or other Pacific 1slander 3 Native Hawaiian or other Pacific Islander
1 BlackfAfrican-American O Black/African-American
1 White 1 White
[1 Asian [1 Asian
Ethnicity: Ethnicity:
[ Hispanic or Latino O MNon-Hispanic or Latino [ Hispanic or Latino O Nen-Hispanic or Latino
Sex: Sex:
1 Female ] Male (1 Female [T Male
Birthdate: ! / Birthdate: / /
Marital siatus: Marital status:
O Married 1 Married
O Separated O Separated
[1 Unmarried (incl. single, divoreed, widowed) O Unmarried {Incl. single, divorced, widowed)
T To bie completed only by the person condugting the iiiterview: .o 0
Interviewer’s nama (print or type}
This application was taken by:
[0 Face-to-face interview Interviewer’s signature Date
(1 By mail
[] By telephone Interviewer's phone number




Edisto
52> Habitat

.' ' ' for Humanity *

Orangeburg. South Carolina Building homes,
building hope

PATRIOT ACT INFORMATION DISCLOSURE

To help the government fight the funding of terrorism and money laundering activities, Federal
law requires all financial institutions to obtain, verify, and record information that identifies each
person who opens an account.

What this means for you: When you open an account, we will ask you for your name, address,
date of birth, and other information that will allow us to identify you. We may also ask to see
your driver’s license or other identifying documents before opening the account.

ACKNOWLEDGEMENT OF RECEIPT

I/We have received a copy of this disclosure.

Borrower Date

Borrower Date

P.O.Box 2489 ¢ 1035 Windsor Street » Orangeburg, SC 29116-2489
(803) 536-2300 (Office) » (803) 536-2040 (Fax) » (803) 539-2242 (Homestore)
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An investigation will be made as the credit standing of all individuals seeking credit in this
application. The nature and scope of any investigation will be furnished to you upon written
request made within a reasonable period of time. In the event of denied credit due to an
unfavorable consumer report, you will be advised to the identity of the consumer reporting
agency making such report and of the right to request within sixty days the reason for the adverse
action, pursuant to provisions of Section 615(b) of the Fair Credit Reporting Act.

THE HOUSING FINANCIAL DISCRIMINATION ACT OF 1977
FAIR LENDING NOTICE
It is illegal to discriminate in the provisions of or in the availability of financial assistance
because of the consideration of:

1. Trends, characteristics, or conditions in the neighborhood or geographic area surrounding
a housing accommodation, unless the financial institution can demonstrate in the
particular case that such consideration is required to avoid an unsafe and unsound
business practice; or

2. Race, color, religion, sex, marital status, national origin or ancestry.

It is illegal to consider the racial, ethnic, religious or national origin composition of a
neighborhood or geographical area surrounding a housing accommodation or whether or not
such composition is undergoing change, or is expected to undergo change, in appraising a
housing accommodation or in determining whether or not or under what terms and condition to
provide financial assistance.

These provisions govern financial assistance for the purpose of the purchase, construction,
rehabilitation, or refinancing of one to four unit family residences occupied by the owner and for
the purpose of the home improvement of any one to four unit family residence.

If you have questions about your rights, or if you wish to file a complaint, contact the
management of Edisto Habitat for Humanity or the South Carolina Department of Consumer
Affairs at 803-734-4200 or 1-800-922-1594.

ACKNOWLEDGEMENT OF RECEIPT

I (we) received a copy of this notice.

Borrower Date

Borrower Date

P.O.Box 2489 ¢ 1035 Windsor Street ¢ Orangeburg, SC 29116-2489
(803) 536-2300 (Office) » (803) 536-2040 (Fax) « (803) 539-2242 (Homestore)
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EQUAL CREDIT OPPORTUNITY ACT

The Federal Equal Credit Opportunity Act prohibits creditors from
discriminating against credit applicants on the basis of race, color, religion,
national origin, sex, marital status, age (provided the applicant has the capacity to
enter into a binding contract); because all or part of the applicant’s income
derives from any public assistance program, or because the applicant has in good
faith exercised any right under the Consumer Credit Protection Act. The Federal
Agency that administers compliance with this law concerning this company is the
Office of the Comptroller of the Currency Customer Assistance Group, 1301
McKinney Street, Suite 3710, Houston, Texas 77010.

We are required to disclose to you that you need not disclose income from
alimony, child support, or separate maintenance payment if you choose not to do
SO.

Having made this disclosure to you, we are permitted to inquire if any of
the income shown on your application is derived from such a source and to
consider the likelihood of consistent payment as we do with any income on which
you are relying to qualify for the loan for which you are applying.

Applicant’s Signature Date

P.O.Box 2489 = 1035 Windsor Street ¢« Orangeburg, SC 29116-2489
(803) 536-2300 (Office) * (B03) 536-2040 (Fax) * (803) 539-2242 (Homestore)
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Agency to Receive Borrower Complaints

The following agencies are designated to receive complaints or inquiries
about the origination and making of your mortgage:

South Carolina Department of Consumer Affairs
Street Address 3500 Forest Drive, 3™ Floor
Columbia, SC 29204

Mailing Address Post Office Box 5757
Columbia, SC 29250

Phone 803-734-4200 or 1-800-922-1594

I acknowledge by my signature that [ have received a fully executed copy of this
disclosure at the time of my application for a mortgage. It has been explained to
me and I understand it, [ understand that a copy of this disclosure will be
maintained in my file with my mortgage broker and further, I voluntarily enter
into this mortgage transaction.

PRINTED CLIENT’S SIGNATURE DATE SIGNED
NAME (Please print)
CLIENT’S SIGNATURE DATE SIGNED

P.O.Box 2489 = 1035 Windsor Street ® Orangeburg, SC 29116-2489
(803) 536-2300 (Office) » (803) 536-2040 (Fax) s (803) 539-2242 (Homestore)
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Applicant Certifications

At Edisto Habitat for Humanity, we recognize that for there to be a steady flow of capital to fund
safe, sound, affordable financial products for our consumers, everyone in the process must
provide accurate, honest, factual information. Recognizing this we have adopted a “Zero
Tolerance Policy” for mortgage fraud. Mortgage fraud is serious business that could result in
significant negative consequences including loan acceleration, negative credit, and/or
civil/criminal penalties. Additionally, inaccurate or incomplete information, whether intentional
or inadvertent, could slow your transaction and/or cause reason for denial late in the process.

We need your help and cooperation in fighting mortgage fraud so that we can continue to have
access to affordable financial products to serve consumers like you. Please review your
application to confirm all information is correct and the following certifications.

Affidavit of Occupancy

By initialing below, we certify that, upon taking title to the real property securing the proposed
mortgage loan, our occupancy will be:

PRIMARY RESIDENCE  Real estate currently occupied or purchased with the intent of
occupying within 60 days of closing as ones legal primary residence as recognized by local,
state, and federal authorities.

Borrower Date

Qualified Assets
By signing below, I/we certify that the bank/investment statements, or other asset
documentation, I/we have or will submit are genuine, complete, and accurate. I/we certify that
we will notify Edisto Habitat for Humanity if I/we experience a significant change in the value of
these qualifying assets prior to closing. I/we further certify that none of the funds used for
qualifications were or will be obtained from any party to this transaction, unsecured loans, or
other non-acceptable sources.

Real Estate Certification
By signing below, I/we certify that the Contract of Sale provided to Edisto Habitat for Humanity
is the complete agreement and there are no addendums to this contract, either written or oral, that
have not been disclosed. I/we further certify that there will be no outstanding debt or obligation
in connection with this transaction that has not been disclosed. I/we further agree to notify
Edisto Habitat for Humanity immediately of any changes, alterations, or addendum to their
contract of sale.

P.O.Box 2489 = 1035 Windsor Street ¢ Orangeburg, SC 29116-2489
(803) 536-2300 (Office) * (803) 536-2040 (Fax) * (803) 539-2242 (Homestore)



Emplovment/Income Certification

By signing below, I/'we certify that I/we will notify Edisto Habitat for Humanity should any
significant change occur that impacts our qualifying employment or income prior to closing so
that a revised review may be obtained. Some examples of changes that would need to be
disclosed immediately are: termination of employment; change in position---promotion or
demotion; pay basis---example hourly to commission or production; notice of lay-off;
notification of plant/business closing; and, liquidation of income producing asset.

I/We hereby acknowledge that I/we have carefully read and understand all the above
certifications and warning below.

Borrower Date

Borrower . Date

Mortgage Fraud is investigated by the Federal Bureau of Investigation and is punishable by up to
30 years in federal prison or $1,000,000 fine or both. It is illegal for a person to make any false
statement regarding income, assets, debt, or matters of identification, or to willfully overvalue
any land or property, in a loan and credit application for the purpose of influencing in any way
the action of a financial institution.
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PUBLICATIONS DISCLOSURE

I/We were strongly encouraged to read and understand the publications listed below.

The Consumer Financial Protection Bureau's step-by-step instruction and
educational guide entitled, your home loan toolkit, can be accessed on their
website at www.consumerfinance.qov.

The United States Department of Housing and Urban Development’s publication
entitled Shopping for Your Home Loan, HUD's Settlement Cost Booklet, on their
website at www.hud.gov.

I/We received a copy of the Consumer Financial Protection Bureau entitled, “Your home
loan toolkit” at the time | received my application packet.

Borrower Date

Borrower Date

P.O.Box 2489 ¢ 1035 Windsor Street » Orangeburg, SC 29116-2489
(803) 536-2300 (Office) * (803) 536-2040 (Fax) ° (803) 539-2242 (Homestore)
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PRIVACY POLICY

WHAT DOES EDISTO HABITAT FOR HUMANITY DO WITH YOUR
PERSONAL INFORMATION?

Financial companies choose how they share your financial information. Federal law gives
consumers the right to limit some but not all sharing. Federal law also requires us to tell you
how we collect, share, and protect your personal information. Please read this notice carefully
to understand what we do.

The types of personal information we collect and share depend on the product or service you
have with us. This information includes the following which we use to process your application.
v Social Security Number and Income
v" Account Balances and Payment History
v' Credit History and Credit Scores

Edisto Habitat for Humanity protects your personal information from unauthorized access and
use by using security measures that comply with federal law. These measures include computer
safeguards and secured files and buildings.

We collect your personal information when you apply for our Habitat Program and become a
Mortgage Servicing Customer with us through our partnership with The Habitat for Humanity
Michigan Fund. We also collect your personal information from others, such as credit bureaus,
landlords, employers, and other companies.

Federal law gives you the right to limit only:
v" Sharing for affiliates’ everyday business purposes---information about your
creditworthiness;
v" Affiliates from using your information to market to you; and,
v" Sharing for nonaffiliates to market to you.
State laws and individual companies may give you additional rights to limit sharing.

Edisto Habitat for Humanity is not related by common ownership or control to individual Habitat
for Humanity organizations. We do not share information with nonaffiliates so they can market
to you. We do not have any joint marketing agreements with nonaffiliates. Edisto Habitat for
Humanity does contract with Habitat for Humanity Michigan Fund, Inc. for mortgage servicing.

P.O.Box 2489 ® 1035 Windsor Street * Orangeburg, SC 29116-2489
(803) 536-2300 (Office) » (803) 536-2040 (Fax) ¢ (803) 539-2242 (Homestore)



All financial companies need to share customers’ personal information to run their everyday
business. In the section below, we list the reasons financial companies can share their
customers’ personal information; the reasons Hdisto Habitat for Humanity chooses to share and
whether or not you can limit this sharing.

Reasons we can share your
personal information

Does Edisto Habitat for
Humanity share?

Can you limit this sharing?

For our everyday business
purposes—such as to process
transactions, maintain
accounts, respond to court
orders and legal
investigations, or report to
credit bureaus

Yes

No

For our marketing purposes—
to offer products and services
to you and to raise money for
our affiliate

We don’t share

For joint marketing with
other financial companies

We don’t share

For our affiliate’s everyday
business purposes—
information about your
transactions and experiences

No

We don’t share

For our affiliate’s everyday
business purposes---
information about your
creditworthiness

Yes

No

For nonaffiliates to market to
you

No

We don’t share

Please call us at (803) 536-2300 if you have questions about our Privacy Policy. If you prefer
that we do not disclose non-public personal information about you to nonaffiliated third parties,
you may opt out of those disclosures, that is, you may direct us not to make those disclosures
(other than disclosures permitted by law). If you wish to opt out of disclosures to nonaffiliated
third parties, you may call Edisto Habitat for Humanity, at (803) 536-2300.
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RIGHT TO RECEIVE APPRAISAL

This letter is to notify you that we may order an appraisal or other property
valuation in connection with your loan and we may charge you for this appraisal or
property valuation. Upon completion of the appraisal or property valuation, we
will promptly provide a copy to you, even if the loan does not close.

Thank you for your interest in Edisto Habitat for Humanity. Please do not hesitate
to contact us with additional questions.

P.O.Box 2489 = 1035 Windsor Street ® Orangeburg, SC 29116-2489
(803) 536-2300 (Office) » (803) 536-2040 (Fax) ¢ (803) 539-2242 (Homestore)






Your home loan toolkit
A step-by-step guide







How can this toolkit help you?

Buying a home is exciting and, let's face it, complicated. This booklet is a toolkit
that can help you make better choices along your path to owning a home.

After you finish this toolkit:

* You'll know the most important steps you need to take to

getthe best miortgage for yoir sRUBHION s amsss Section 1: Page 3
* You'll better understand your closing costs and what

it takes to buy a home.... P .. Section 2: Page 16
= You'll see a few ways to be a successful homeowner .. Section 3: Page 24

How to use the toolkit:
o The location symbol orients you to where you are in the home buying process.

The pencil tells you it is time to get out your pencil or pen to circle, check, or
fill in numbers.

e

N

()\ The magnifying glass highlights tips to help you research further to find
important information.

The speech bubble shows you conversation starters for talking to others and
gathering more facts.

About the CFPB

The Consumer Financial Protection Bureau is a federal agency that helps
consumer finance markets work by making rules more effective, by consistently
and fairly enforcing those rules, and by empowering consumers to take more
control over their economic lives.

Have a question about a common consumer financial product or problem?
You can find answers by visiting consumerfinance.gov/askcfpb. Have an issue
with a mortgage, student loan, or other financial product or .se.rvice? You can
submit a complaint to the CFPB. We'll forward your complaint to the company
and work to get you a response. Turn to the back cover for details on how to

submit a complaint or call us at (855) 411-2372.



This booklet was created to comply with federal law pursuantto 12 U.5.C. 2604,
12 CFR 1024.6, and 12 CFR 1026.19(g).

2 YOUR HOME LOAN TOOLKIT



Choosing the best
mortgage for you

You're starting to look for a mortgage or IN THIS SECTION

want to confirm you made a good decision. 1. Define what affordable
means tc you
To make the most of your mortgage, you need to

decide what works for you and then shop around to

find it. In this section, you'll find eight steps to get 3. Pickthe mortgage type
) . that works for you

the job done right.

2. Understand your credit

4. Choose the right down

payment for you

1. Define what affordable means to you 5. Understand the trade.

Only you can decide how much you are comfortable paying Pff between points and
for your housing each month. In most cases, your lender can Interest rate

consider only if you are able to repay your mortgage, not whether 6. Shop with several Ienrders
you will be comfortable repaying your loan. Based on your whole

financial picture, think about whether you want to take on the Choose your mortgage
mortgage payment plus the other costs of homeownership such Avoid pitfalls and handle
as appliances, repairs, and maintenance. problems

©®

I:;l THE TALK .

o .Ask your spouse a Ioved one, or fnend about what affordable means to you

' "What s more lmportant—a blgger home W|th a 1arger mortgage or more
flnanmal erX|b|I|ty'?” : - :

“How much do ‘we want to budget for all the monthly housmg costs
mcludmg repa:rs furnlture, and new apphances'?" :

o "What quI a mortgage payment mean for other financial goals'?" .
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'% KNOW YOUR NUMBERS

Calculate the home payment you can take on by filling in the worksheets below:

Think about what an affordable home loan looks like for you. These worksheets can help. First,
estimate your total monthly home payment, Second, look at the percentage of your income that will
go toward your monthly home payment. Third, look at how much maoney you will have available to

spend on the rest of your monthly expenses.

Step 1. Estimate your total monthly home payment by adding up the items below

Your total monthly home payment is more than just your mortgage. There are more expenses that go

along with owning your home. Start with estimates and adjust as you go.

MONTHLY ESTIMATE

Principal and interest (P&I)

Your principal and interest payment depends on your home loan
amount, the interest rate, and the number of years it takes to repay the
loan. Principal is the amount you pay each month to reduce the loan
balance. Interest is the amount you pay each month to borrow money.
Many principal and interest calculators are available online.

Mortgage insurance

Mortgage insurance is often required for loans with less than a 20%
down payment.

+9$

Property taxes

The local assessor or auditor's office can help you estimate property
taxes for your area. If you know the yearly amount, divide by 12 and
write in the monthly amount,

Homeowner's insurance

You can call one or more insurance agents to get an estimate for homes
in your area. Ask if flood insurance is required.

Homeowner's association or condominium fees, if they apply

Condominiums and other planned communities often require
homeowner's association (HOA) fees.

My estimated total monthly home payment
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Step 2. Estimate the percentage of your income spent on your monthly home payment

Calculate the percentage of your total monthly income that goes toward your total monthly home
payment each month. A mortgage lending rule of thumb is that your total monthly home payment
should be at or below 28% of your total monthly income before taxes. Lenders may approve you for

more or for less depending on your overall financial picture.

e

My estimated total monthly My total monthly income
home payrment (from step 1) before taxes

Step 3. Estimate what is left after subtracting your monthly debts

-~ % x 100 =

%

Percentage of my income
going toward my monthly
home payment

To determine whether you are comfortable with your total monthly home payment, figure out how
much of your income is left after you pay for your housing plus your other monthly debis.

Total monthly income after taxes

My estimated total monthly home payment (from step 1}

Monthly car payment(s)

Monthly student loan payment(s) ~$
Monthly credit card payment(s) -$
Other monthly payments, such as child support or alimony -$

Total monthly income minus all debt payments

This money must cover your utilities, groceries, child care, health
insurance, repairs, and everything else. If this isn't enough, consider
options such as buying a less expensive home or paying down debts,

Step 4. Your choice

I'am comfortable with a total monthly home payment of: $
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2. Understand your credit

Your credit, your credit scores, and how wisely you shop for a loan that best fits
your needs have a significant impact on your mortgage interest rate and the fees
you pay. To improve your credit and your chances of getting a better mortgage,
get current on your payments and stay current. About 35% of your credit scores
are based on whether or not you pay your bills on time. About 30% of your credit
scores are based on how much debt you owe. That's why you may want to consider
paying down some of your debts.

Q RESEARCH STARTER

Check out interest rates and make sure you're getting the credit you've earned.

OO0 Get your credit report at annualcreditreport.com and check it for errors.

to fix the mistake. For more information about correcting errors on your credit
report, visit consumerfinance.gov/askcfpb.

TIP

Be careful
making any
big purchases
on credit
before you
close on your
home. Even
financing a new
refrigerator
could make

it harder for
youtogeta
mortgage.

TIP

Correcting
errors on your
credit report
may raise your
score in 30
days or less.
It's a good
idea to correct
errors before

= [fyour credit score is below 700, you will = If you work on improving your credit FRmgags:
likely pay more for your mortgage. and wait to buy a home, you will likely
_ _ ) save money. Some people who improve
= Most credit scoring models are built their credit save $50 or $100 on a typical
so you can shop for a mortgage within monthly mortgage payment.
a certain period—generally between
14 days and 45 days—with little or = An average consumer who adopts
no impact on your score. If you shop healthy credit habits, such as paying
outside of this period, any change bills on time and paying down credit
triggered by shopping should be cards, could see a credit score
minor—a small price to pay for saving improvement in three months or more.
money on a mortgage loan.
N\, YOUR CHOICE
Check one:
O | will go with the credit | have. OR O | will wait a few months or more

and work to improve my credit.
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3. Pick the mortgage type—fixed or adjustable—that
works for you

With a fixed-rate mortgage, your principal and interest payment stays the same for
as long as you have your loan.

= Consider a fixed-rate mortgage if you want a predictable payment.

= You may be able to refinance later if interest rates fall or your credit or financial
situation improves.

With an adjustable-rate mortgage (ARM), your payment often starts out lower TIP

than with a fixed-rate loan, but your rate and payment could increase quickly. It is Many

important to understand the trade-offs if you decide on an ARM. borrowers
with ARMs

* Your payment could increase a lot, often by hundreds of dollars a month. underest mate
how much

* Make sure you are confident you know what your maximum payment could be it Ersbomeadh
and that you can afford it. rates can rise.

Planning to sell your home within a short period of time? That's one reason some
people consider an ARM. But, you probably shouldn't count on being able to sell
or refinance. Your financial situation could change. Home values may go down or
interest rates may go up.

You can learn more about ARMs in the Consumer Handbook on Adjustable Rate

‘\, YOUR CHOICE
Check one:

O | prefer a fixed-rate mortgage. OR O | prefer an adjustable-rate mortgage.

Check for risky loan features

Some loans are safer and more predictable than others. Itis a good idea to make
sure you are comfortable with the risks you are taking on when you buy your home.
You can find out if you have certain types of risky loan features from the Loan
Terms section on the first page of your Loan Estimate.

A balloon payment is a large payment you must make, usually at the end of your
loan repayment period. Depending on the terms of your loan, the balloon payment
could be as large as the entire balance on your mortgage.

A prepayment penalty is an amount you have to pay if you refinance or pay off your
loan early. A prepayment penalty may apply even if you sell your home.

SECTION 1: CHOOSING THE BEST MORTGAGE FOR YOU



4. Choose the right down payment for you

A down payment is the amount you pay toward the home yourself. You put a percentage
of the home's value down and borrow the rest through your mortgage loan.

YOUR CHOICE
Check one:

YOUR DOWN PAYMENT  WHAT THAT MEANS FOR YOU

O | will put down 20% A 20% or higher down payment likely provides the best rates and most

or more. options. However, think twice if the down payment drains all your savings.
O | will put down You probably have to pay higher interest rates or fees. Lenders most

between 5% likely require private mortgage insurance (PMI). PMlis an insurance

and 19%. policy that lets you make a lower down payment by insuring the lender

against loss if you fail to pay your mortgage.

Keep in mind when you hear about “no PMI” offers that doesn't mean zero
cost. No PMI offers often have higher interest rates and may also require

you to take out a second mortgage. Be sure you understand the details.

[ 1 will make no down Low down payment programs are typically more expensive because
payment or a small they may require mortgage insurance or a higher interest rate. Look
one of less than 5%. closely at your total fees, interest rate, and monthly payment when

comparing options.

Ask about loan programs such as:

» Conventional loans that may offer low down payment options.

= FHA, which offers a 3.5% down payment program.

= VA, which offers a zero down payment option for qualifying veterans.

» USDA, which offers a similar zero down payment program for eligible
borrowers in rural areas.

The advantages of prepayment TIP -
Prepayment is when you make additional mortgage payments so you pay down Prepayment
your mortgage early. This reduces your overali cost of borrowing, and you may is your choice.

You don't have
to sign up for a

remium. Especially if your down payment is less than 20%, it may make sense to rogram or pa
& & ymy pay Y prog pay

be able to cancel your private mortgage insurance early and stop paying the
make additional payments to pay down your loan earlier. afee to setitup.
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5. Understand the trade-off between points
and interest rate

Points are a percentage of a loan amount. For example, when a loan officer talks about
one point on a $100,000 loan, the loan officer is talking about one percent of the loan,
which equals $1,000. Lenders offer different interest rates on loans with different

points, There are three main choices you can make about points. You can decide you
don’t want to pay or receive points at all. This is called a zero point loan. You can pay
points at closing to receive a lower interest rate. Or you can choose to have points paid
to you (also called lender credits) and use them 1o cover some of your closing costs.

The example below shows the trade-off between points as part of your closing
costs and interest rates. In the example, you borrow $180,000 and qualify for a
30-year fixed-rate loan at an interest rate of 5.0% with zero points. Rates currently
available may be different than what is shown in this example.

COMPARE THREE SCENARIOS OF HOW POINTS AFFECT INTEREST RATE

RATE

POINTS

YOUR
SITUATION

YOU MAY
CHOOSE

4875%

| _+b'l_37f.=;"; P

You plan to keep your -

mortgage foralong t|me.'_

You can afford to pay -

more cash at c]osmg

|, Youare satisfied.
: with the market rate

without points in .

| either direction,

1 You don"t wantto apay_a-'
ot of cash upfrontand . .
you can afford a Iarger
'-.-mortgage payment

‘Pay points now and'get "
| alower interestrate. This. |
~will save you money over .
. the Iong un. o '

© Zero points.

| .Paya higher i'n‘_ce'rest‘rate_ :
and get a lender credit

* toward some or- all ofyour
-'closmg costs.

b You mlght agree to pay |

$675 more in closing -

~ costs, in exchange for a
lower rate of 4.875%.

Now: You pay $675

Over the life of th.e loan: -

Pay $14 less each morith

; “Withno ~

adjustments in -
either direction,
it is easier to
understand what

you're paying and
“to compare prices.

"'YQu-‘mig_'ht'ag_ree.toa_"” _
higher rate 'of 5125%, in: .

exchange for$475 toward |
your closing costs.- -

Now You get $675

Over the Irfe of the loan:
Pay $14 more éach month
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6. Shop with several lenders

You've figured out what affordable means for you. You've reviewed your credit
and the kind of mortgage and down payment that best fits your situation. Now is
the time to start shopping seriously for a loan. The work you do here could save
you thousands of dollars over the life of your mortgage.

'\ GATHER FACTS AND COMPARE COSTS

[0 Make a list of several lenders you will start with

Mortgages are typically offered by community banks, credit unions, mortgage
brokers, online lenders, and large banks. These lenders have loan officers you

can talk to about your situation.

[0 Get the facts from the lenders on your list

Find out from the lenders what loan options they recommend for you, and the
costs and benefits for each. For example, you might find a discount is offered
for borrowers who have completed a home buyer education program.

[0 Get at least three offers—in writing—so that you can compare them

Review the decisions you made on pages 4 to 8 to determine the loan type, down
payment, total monthly home payment and other features to shop for. Now ask at
least three different lenders to give you a Loan Estimate, which is a standard form
showing important facts about the loan. It should be sent to you within three days,
and it shouldn't be expensive. Lenders can charge you only a small fee for getting
your credit report-and some lenders provide the Loan Estimate without that fee.

[0 Compare Total Loan Costs

Review your Loan Estimates and compare Total Loan Costs, which you can see
under Section D at the bottom left of the second page of the Loan Estimate. Total
Loan Costs include what your lender charges to make the loan, as well as costs for
services such as appraisal and title. The third page of the Loan Estimate shows the
Annual Percentage Rate (APR), which is a measure of your costs over the loan term
expressed as a rate. Also shown on the third page is the Total Interest Percentage
(TIP), which is the total amount of interest that you pay over the loan term as a
percentage of your loan amount. You can use APR and TIP to compare loan offers.

O\ RESEARCH STARTER

Loan costs can vary widely from lender to lender, so this is one place where a little

research may help you save a lot of money. Here's how:
[0 Ask real estate and title professionals about average costs in your area.

[0 Learn more about loan costs, and get help comparing options, at
consumerfinance.gov/owning-a-home.
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TIP

A loan officer is
not necessarily
shopping on
your behalf or
providing you
with the best fit
or lowest cost
loan.

TIP

Itisillegal

for a lender

to pay a loan
officer more to
steer you into
a higher cost
loan.



- BHETAK | o
o Talking to different lenders helps you to know what options are available
- and to feel more in control. Here is one way to start the conversation: 7
“This mortgage isa big decision and | want to get it right, Another Iend'_er _'
s offering me a different loan that may cost less. Let's talk about what the
- differences are and whether you may be able "co'_p_ffer_‘___me the 'be_s__t deal”

'\\ TRACK YOUR LOAN OFFERS
Fill in the blanks for these important factors:

LOAN OFFER 1 LOAN OFFER 2 LOAN OFFER 3

Lender name

Lean ameount $ $ $

Interest rate % % %
O Fixed [ Fixed O Fixed
[l Adjustable [0 Adjustable [ Adjustable
Monthly principal and interest | § $ $
Monthly mortgage insurance $ $ $

Total Loan Costs

(See section D on the sscond $ $ $
page of your Loan Estimate.)

My best loan offer is:

SECTION 1: CHOOSING THE BEST MORTGAGE FORYOU 11



7. Choose your mortgage

You've done a lot of hard work to get this far! Now it is time to make your call.

“\\ CONFIRM YOUR DECISION
Check the box if you agree with the statement:

O | can repay this loan.

O | am comfortable with my monthly payment.

O |shopped enough to know this is a good deal for me.
O

There are no risky features such as a balloon payment or prepayment
penalty | can’t handle down the road.

O | know whether my principal and interest payment will increase in the future.

Still need advice? The U.S. Department of Housing and Urban Development
(HUD) sponsors housing counseling agencies throughout the country to provide
free or low-cost advice. To find a HUD-approved housing counselor visit
consumerfinance.gov/find-a-housing-counselor or call HUD's interactive voice

system at (800) 569-4287.

Intent to proceed

When you receive a Loan Estimate, the lender has not yet approved or denied
your loan. Up to this point, they are showing you what they expect to offer if you
decide to move forward with your application. You have not committed to this
lender. In fact, you are not committed to any lender before you have signed final
closing documents.

Once you have found your best mortgage, the next step is to tell the loan officer
you want to proceed with that mortgage application. This is called expressing your
intent to proceed. Lenders have to wait until you express your intent to proceed
before they require you to pay an application fee, appraisal fee, or most other fees.

Rate lock

Your Loan Estimate may show a rate that has been “locked” or a rate that s
“floating,” which means it can go up or down. Mortgage interest rates change daily,
sometimes hourly. A rate lock sets your interest rate for a period of time. Rate locks
are typically available for 30, 45, or 60 days, and sometimes longer.
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The interest rate on your Loan Estimate is not a guarantee. If your rate is floating
and it is later locked, your interest rate will be set at that later time. Also, if there are
changes in your application—including your loan amount, credit score, or verified
income—your rate and terms will probably change too. In those situations, the
lender gives you a revised Loan Estimate.

There can be a downside to a rate lock. It may be expensive to extend if your
transaction needs more time, And, a rate lock may lock you out of betier market
pricing if rates fall.

) THE TALK - o | .
 Rate lock policies vary by | lender. Chobsing'te lockior ﬂoét"&our rate
‘can make an lmportant d|fference in N your monthly payment To av0|d
'-l_surpnses ask ' : _
- "'What does it mean 1f ] lock my rate today?” S
"What rate Iock tlme frame does thrs Loan Estlmate prowde7" B
"'-'."Is a shorter or Ionger rate Iock avallable and at what COSt‘?u :

."What rf my closmg is delayed and the rate Iock exprres'?"

“If | Iock my rate are there any condltlons under which my rate could
st||| change'?" IR :
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8. Avoid pitfalls

WHAT NOTTO DO

WHY?

Don't sign documents where
important details are left
blank or documents you
don’t understand.

You are agreeing to repay a substantial amount of money over
an extended period of time. Make sure you know what you are
getting into and protect yourself from fraud.

Don't assume you are on
your own.

HUD-approved housing counselors can help you navigate
the process and find programs available to help first-time
homebuyers.

You can find a HUD-approved housing counselor in your area at
consumerfinance.gov/find-a-housing-counselor or call HUD's

interactive voice system at (800) 569-4287.

Don't take on more
mortgage than you want
or can afford.

Make certain that you want the loan that you are requesting and
that you are in a position to live up to your end of the bargain.

Don't count on refinancing,
and don't take out a loan if
you already know you will
have to change it later.

If you are not comfortable with the loan offered to you, ask
your lender if there is another option that works for you. Keep
looking until you find the right loan for your situation.

Don't fudge numbers
or documents.

You are responsible for an accurate and truthful application. Be
upfront about your situation. Mortgage fraud is a serious offense.

Don't hide important
financial information.

Hiding negative information may delay or derail your
loan application.
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Handle problems

WHAT HAPPENED

WHAT TO DO ABOUTIT

| have experienced a problem
with my loan application or
how my loan officer is
treating me.

Ask to talk to a supervisor. It may be a good idea to talk to
the loan officer first, and if you are not satisfied, ask to speak
with a supervisor.

| think I was unlawfully
discriminated against when
| applied for a loan or when
| tried to buy a home.

The Fair Housing Act and Equal Credit Opportunity Act prohibit
housing and credit discrimination. If you think you have been
discriminated against during any part of the mortgage process,
you can submit a complaint and describe what happened. To
do so, you can call the Consumer Financial Protection Bureau at
(855)411-2372 or visit consumerfinance.gov/complaint. Submit
a complaint to the U.S. Department of Housing and Urban
Development (HUD) by calling (800) 669-9777, TTY (800) 927-

9275. Or, file a complaint online at HUD.gov.

| have a complaint.

Submit a complaint to the Consumer Financial Protection
Bureau if you have problems at any stage of the mortgage
application or closing process, or later if you have problems
making payments or become unable to pay. You can call (855)

| think | may have been the
victim of a predatory lender
or a loan fraud.

Don't believe anyone who tells you they are your “only chance
to get a loan,” or that you must “act fast.” Learn the warning
signs of predatory lending and protect yourself. Find more
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Your closing

You've chosen a mortgage. Now it's time to

select and work with your closing agent. 1. Shor
services
Once you've applied for a mortgage, you may 2
feel like you're done. But mortgages are Estimate
complicated and you still have choices to make. 3

IN THIS SECTION
Shop for mortgage closing

. Review your revised Loan

. Understand and use your

Closing Disclosure

1. Shop for mortgage closing services

Once you've decided to move forward with a lender based on the Loan Estimate,
you are ready to shop for the closing agent who gathers all the legal documents,
closes the loan, and handles the money involved in your purchase. After you

apply for a loan, your lender gives you a list of companies that provide closing
services. You may want to use one of the companies on the list. Or, you may be
able to choose companies that are not on the list if your lender agrees to work with
your choice. The seller cannot require you to buy a title insurance policy from a
particular title company.

Closing agent

In most of the country, a settlement agent does your closing. In other states,
particularly several states in the West, the person is known as an escrow agent. And
in some states, particularly in the Northeast and South, an attorney may be required.

QQ, RESEARCH STARTER

When you compare closing agents, look at both cost and customer service.

[0 Ask your real estate professional and your friends. These people may know
companies they would recommend. Be sure to ask how that company handled
problems and if they have a good reputation.
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Settlement
services may
feel like a drop
in the bucket
compared to
the cost of the
heme. Butin
some states
borrowers who
shop around
may save
hundreds of
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[1 Review the list of companies your lender gave you. Select a few companies
on the list and ask for references from people who recently bought a home.
Ask those people how the company handled problems that came up during
the transaction.

Title insurance

When you purchase your home, you receive a document most often called a deed,
which shows the seller transferred their legal ownership, or “title,” to the home to
you. Title insurance can provide protection if someone later sues and says they
have a claim against the home. Common claims come from a previous owner’s
failure to pay taxes or from contractors who say they were not paid for work done
on the home before you purchased it.

Most lenders require a Lender’s Title Insurance policy, which protects the amount
they lent. You may want to buy an Owner’s Title Insurance policy, which protects
your financial investment in the home. The Loan Estimate you receive lists the
Owner's Title Insurance policy as optional if your lender does not require the policy
as a condition of the loan.

Depending on the state where you are buying your home, your title insurance
company may give you an itemized list of fees at closing. This itemized list may be
required under state law and may be different from what you see on your Loan
Estimate or Closing Disclosure. That does not mean you are being charged more.
If you add up all the title-related costs your title insurance company gives you, it
should match the totals of all the title-related costs you see on your Loan Estimate
or Closing Disclosure. When comparing costs for title insurance, make sure to
compare the bottom line total.

Home inspector and home appraiser

When you are considering buying a home, it is smart to check it out carefully to see if
itis in good condition. The person who does this for you is called a home inspector,
The inspector works for you and should tell you whether the home you want to

buy is in good condition and whether you are buying a “money pit” of expensive
repairs. Get your inspection before you are finally committed to buy the home,

A home inspector is different from a home appraiser. The appraiser is an
independent professional whose job is to give the lender an estimate of the home's
market value. You are entitled to a copy of the appraisal prior to your closing. This
allows you to see how the price you agreed to pay compares to similar and recent
property sales in your area,

SECTION 2: YOUR CLOSING
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2. Review your revised Loan Estimate

When important information changes, your lender is required to give you a new

Loan Estimate that shows your new loan offer.

It is illegal for a lender to quote you low fees and costs for its services on your

Loan Estimate and then surprise you with much higher costs in a revised Loan

Estimate or Closing Disclosure. However, a lender may change the fees it quotes

you for its services if the facts on your application were wrong or changed, you

asked for a change, your lender found you did not qualify for the original loan

offer, or your Loan Estimate expired.

Here are common reasons why your Loan Estimate might change:

You decided to change loan programs or the amount of your down payment.

The appraisal on the home you want to buy came in higher or lower
than expected.

You took out a new loan or missed a payment and that has changed your credit.

Your lender could not document your overtime, bonus, or other income.

.::,]THE TALK

If your Loan Estimate is. rewsed you should Iook |t over to see What
. changed. Ask yourlender R

"Can you explam why 1 recelved a new Loan Estlmate'?"

© "Howis my loan transactlon d[fferent from what | was orlgmaliy '

expectlng‘?"

' "How does this change my loan amount lnterest rate monthly payment
cash to close, and other Ioan features'?”
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3. Understand and use your Closing Disclosure

You've chosen a home you want to buy and your offer has been accepted. You've
also applied for and been approved for a mortgage. Now you are ready to take
legal possession of the home and promise to repay your loan.

At least three days before your closing, you should get your official Closing Disclosure,
which is a five-page document that gives you more details about your loan, its key
terms, and how much you are paying in fees and other costs to get your mortgage and
buy your home.

Many of the costs you pay at closing are set by the decisions you made when you
were shopping for a mortgage. Charges shown under “services you can shop for”
may increase at closing, but generally by no more than 10% of the costs listed on
your final Loan Estimate.

The Closing Disclosure breaks down your closing costs into two big categories:

YOUR LOAN COSTS OTHER COSTS

* The lender’s Origination Costs to make or * Property taxes.
"originate” the loan, along with application
fees and fees to underwrite your loan.
Underwriting is the lender’s term for making
sure your credit and financial information
is accurate and you meet the lender’s
requirements for a loan,

* Homeowner's insurance premiums. You can
shop around for homeowner's insurance
from your current insurance company, or
many others, until you find the combination
of premium, coverage, and customer service
that fits your situation. Your lender will ask

» Discount points—that is, additional money you for proof you have an insurance policy on
you pay up front to reduce your interest rate. your new home.

= Services you shopped for, such as your = Any portion of your total mortgage payment
closing or settlement agent and related you must make before your first full payment
title costs. is due.

» Services your lender requires for your loan. * Flood insurance, if required.

These include appraisals and credit reports.

Q RESEARCH STARTER

Get tips, a step-by-step checklist, and help with the rest of the documents you'll
see at closing at consumerfinance.gov/owning-a-home.
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What is your Closing
Disclosure?

The five-page Closing
Disclosure sums up the terms
of your loan and what you
pay at closing. You can easily
compare the numbers to the
Loan Estimate you received
earlier. There should not be
any significant changes other
than those you have already
agreed to.

Take out your own Closing
Disclosure, or review the
example here. Double-check
that you clearly understand
what you'll be expected to
pay—over the life of your loan
and at closing.

ON PAGE 1 OF 5

Loan terms

Review your monthly payment.
Part of it goes to repay what you
borrowed {and may build equity
in your new home), and part of
it goes to pay interest {which
doesn't build equity). Equity is
the current market value of your
home minus the amount you
still owe on your mortgage.

Costs at Closing

Be prepared io bring the

full “Cash to Close” amount
with you to your closing. This
amount includes your down
payment and closing costs.
The closing costs are itemized
on the following pages.
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Closing Disclosure

This form Is @ statement of final toan terms and closing costs, Compare this

document with your Loar Estimate.

Closing Information

Dale lssuad A15/2013
Closing Date Af15/2013
DishursamentDate  4715/2013
SettlementAgent  Epsilon Title Co.

Flle # 123456

Property 456 Somewhere Ave
Anytawn, ST 12345

Sale Price 180,000

Transaction Information

Barrowar
123 Anywheve Streat
Anytown, 5T 12345

Sefler Steve Cole and Aoy Doe

321 Somewhere Drive
Anylown, ST 12345
Lender Flews Bank

Alichael Jones and Mary Stone

9
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Loan Informatien
Loan Term 30 years

Purpose Purchase

Praduct Flzed Rate

Loan Type Conventional OFHA
ava O

Loanlzk 123456709

Mce 000654321

Loah Amount £162,000 NO
Interest Rate 31.875% NO
Manthiy Principal & Intarest $761.78 NO
See Projected Payments below for yotir
Estimated Jotal Monthfy Payment
" Dagstha loah have these features? = o
Prepaymant Penalty YES - Ashighas $3,240 [f you pay off the loan duving the
first 2 years
Balloon Payment NG
Pralected Pa
- Payment Cafcutation” Vears 7 U Veaisad0
Princlpal & Interest $76178 $761.78
Mortgage Insurance + 8235 -
Estimated Escrow + 206.13 206,33
Amotint cah lncrease over time
Estimated Total
Manithly Payment $1 050.26 $967,Q‘|
This estimate includes In escrow?
Estimated Taxes, insurance [ Property Taxes YES
& Assessments $356.13 [® Homeowner’s Insurance YES
Amount can increase aver time amanth [l Other: Homeowner’s Assocation Dues NO
Seepage 4 for detais See Escrow Accatiat on page 4 for detalls, You must pay for other property
casts separately,
Clasing Costs $9,712.10  Includas $4,694,05 in Loan Costs + §5,018.05 in Other Costs - $0
In Lender Credits, See page 2 for detalls.
Cash to Close $ 14,147.26  Includes Closing Costs. See Calculating Cash to Close on page 3 for details,

CLOSING DISCLOSURE

PAGE 1 OF 5 » LOAN |D # 12345678

Clasing Disclosure, page 1. The most important facts about your loan are on the first page.

ON PAGE 2 OF 5

Total Loan Costs

Origination charges are fees
your lender charges to make
your loan. Some closing costs
are fees paid to the providers
selected by your lender. Some
are fees you pay to providers
you chose on your own.

Prepaids

Homeowner's insurance is
often paid in advance for the
first full year. Also, some taxes
and other fees need to be paid

in advance.




Closing Cost Details

SdD

. 430000

L DeroyerPald . - Sellar-Pald o ;Pn\dhr l
lodlng.  Defos Closing § © Aiclosing -+ Gafors Clostiig |- i Qthers’
§1,602.00

~Rgerest

B, Sar¥icds Borrowar DId Mot Shop For o
|3I Appralsal Feg_ . . 1o John Smlth Appralser: Inc.

42 Credit Report | Fee o lnform
0} Flaod Detelmlnallcn Fea to Infu Cn‘

14 Flood Monitoring Fee ta InfoCo. _ _
05, Tax Monfioring Fee te Info Co.
05 Tax Status Rmmr:h Fae lu Infn Cu‘

o7
k3
w8
|H

L mEl

"€, Sarvieed Boirower DIl Shap For™ | - S T
11 Pest Inspectlon ...Xg PeslsCa.

N Ao SurveysCo,

"t EpslonTleCo, T
. tn Epsllon Titie Co.

Tl Isuvance

lemant Agent eni Fee

D.TOTAL LOAN OSTS (Bariower-Pall} -

“$4,694.05

Loan Costs Subtatals (A + B + C)

46425 |

429.80 |

Other Costs

 EvTayas and Otiier Goveriiingit Fass - © :
o1 Racnrdln_qus Deedjﬂoﬂu
03 _Tiansker Yax te Any State

Mngager s

‘F.Prapalds - "
Ql Homavwnars Insu

uq Propeny‘raxes gs m___l to A_yc:mg_y [

G. initi'nl.E!:ngv_Pnylnénlnl Clasing . = $Mm2s oo oof o
thior & mo. L8 e i
per monthfor _ ma. _ —

=3
. 810539 permenihfor 2mo.

fo_HOA Acr Inc. $500400
to HOAAgreIne, §150.90 -
ta Engineersine, $750,00

04 HomeWarmanty Fea | to XYZ Warranty Inc.

CTRasace

5$5,700,00

0? 'ﬁlle - Ownor's Titla Ins

1o Alsha NealEstata Bioher
Qme!

" s0000 |

! TD]'AL OTHER COSTS |

Qther Costs Subtotals (E+ F + G+ Hf

Ji TOTAL CLOSING €OSTS {Barrower-Pald}

AL L

£Closing Costs Subtotals (0 + 1)

SogEaz0 | . 42960
I

§12,800.00 575000 $405.00

Lencler Credits

CLOSING DISCLOSURE

PAGE 2 OF 5+ LOAN |0 # 123156789

Details of your closing costs appear on page 2 of the Closing Disclosure.

Escrow

An escrow or impound
account is a special account
where monthly insurance and
tax payments are held until
they are paid out each ysar.
You get a statement showing
how much money your lender
or mortgage servicer plans
to require for your escrow or
impound account.

You also get an annual analysis
showing what happened to the
money in your account. Your
lender must follow federal
rules to make sure they do not
end up with a large surplus

or shortage in your escrow or
impound account.

'\ USE YOUR CLOSING DISCLOSURE TO CONFIRM THE DETAILS OF YOUR LOAN
Circle one. If your answer no, turn to the page indicated for more information:

The interest rate is what | was expecting based on my Loan Estimate. YES / NO (see page 10)
| know whether | have a prepayment penalty or balloon payment. YES / NO (see page7)
f know whether or not my payment changes in future years. YES / NO (see page 7)
| see whether | am paying points or receiving points at closing. YES / NO (see page 9)
| know whether ! have an escrow account. YES / NO (see above)

SECTION 2: YOUR CLOSING 21



ON PAGE 3 OF 5

Use this tahle bo se2 what has changed from your Loan Estlmate.

thlnchariged L e
. R +See TolalLoan Coste M and Total Othar Costslp
Calculating Cash to Close CohgConPiadon oy | o g theseCoing Costoforaclosog
clos:‘ng Costs Hmmﬁ w w0 wo
i Faidfram your Loan Amourt) U ] .. JES
CIOSIng costs are Only a part Down Payment/Funds from Borower $18,0004¢ $1800000 | NO e _
Oeposit . - §10,000.00 | NO R
Of the tOtai caSh you need to Funds fer Borrwer . %0 WO e
. - Selerwedits ) sf  -s2s0000 «Sce Seller Credits [n Section L o
bl’lng to closmg. ‘Adjustimwents and Other Ciedits 40| -3103504 | YES ' Seedotailsin Sactions K and L
Cash ta Close $16,054.00 $11,147.26

Summaries of Transactions
The section at the bottom of

Summatries of Transac
BOAROWER'S TRANSACTION

ns

Use this table to seaa summary of your transaction.

SELLER'S TRANSACTION

the page sums up how the

money flows among you, the
lender, and the seller,

€ ror Botramsr ot Clasing 2 .. §18%76230. "M.Owa s Sellor atClosing " . 3146 t

ale Price o Fraperty [l 01 Saie Price of Praperty _ 3180,00000
Sl Price of Any Persanal Propeity Inciuded in sale 02 Sale Price of Any Personal Property included In Sale

Iosing Costs Paid at Closing () $5,682.30 _ o

faritems Paid y Seiler in Advance

99 CityrTown Taxes ta

. lﬂ Colniy Taxes to

ta

17 FiGA Dues

45N __to_4/30/13

. Ll Already by of o Rehall of Boryomerai Clating | /$175,61:

"N, Gue from 54l

31 Depasit 41000000 03 Excess Deposit

07 Loan Amount e $162,040.00

33 Exlsting Loan(s Assumed or Taken Subject ta .

[Tl - o1 Payolf o Flfst Mortgage Loan, $100,00000
O SellerCredit T 3250006 05 Payoff of Secopd Mortgage Loan

ON PAGE 4 OF 5

Loan Disclosures

Page 4 breaks down what is and
is not included in your escrow
or impound account. Make sure
you understand what is paid
from your escrow account and
what you are responsible for

paying yourself.

Top image: A summary

of important financial
information appears on page
3 of the Closing Disclosure.

Bottom image: More details

of your loan appear on page 4
of your Closing Disclosure,

22 YOURHOME LOAN TOOLKIT

Additional Information About This Loan

n Disclosures

Assumptlon

IFyos selt or transfer this property to another persony, your [¢ndaz

[ will allow, under certaln condltions, this person to assume this
loan on the original temms.

[l will nat allow assumption of this loan on the orlginal terms.

Pemand Feature
Your loan
[ has a demand feature, which permits your lender to requi

Esctow Account
For now; your loan
- B will have an escrow account {also called an“impaund” or *trust™
account) to pay the property costs listed below. Withaut an escraw
accaunt, you would-pay them directly, possibly In one or two large
payments a year, Your lender may be llablz for penalties and interest
forfailing to make a payment.

repayment of the loan. You shauld review your note for details,
does not have a demand feature.

Late Payment
I your payment Is more than 15 days late, your lender will charge a
|ate fee of 5% of the menthly principal and interest payment.

Negatlve Amartization (Increasein Loan Amounth

Under your loan terms, you

[ are scheduled to make monthly payments that de not pay alil of
the Interest due that month. As a result, your loan amount will
Increase {negatively amertize), and your loan amount will llkely
hecome larger than your ariglnal [oan amount. Increases inyour
loan amount lower the equlty you have in this property.

O may have monthly payments that da not pay all of the interest
due that menth. If you do, your loan amount will increase
{negatively amortize), and, as a result, your loan amount may
kecome larger than your orlginal loan amount, Increases inyour
loan amount lawer the equity you have in this property.

[ do nat have a negative amortization feature.

Partial Payments

Your lender

may accept payments that are Jess than the full amount due
{partial payments) and apply them to your loan.

O may hold themin a separate account untll you pay the rest of the
payment, and then apply the full payment tayour baan,

[ does nat accept any partial payments.

Ifthis loan s seld, your new lender may have a different palicy.

Security Interest

You are granting a securfty interest In
456 Somewhere Ave, Anytown, ST 12345

You may lose this property if you do not miake your payments o
satisfy other obligatians for this laan.

CLOSING DISCLOSURE

" “Estrow L - i H
Escrowed $2,473.56 | Estimated tatal amount aver year 1 for
Property Costs your escrawed property <osts:
over Year 1 Homeawnass Insurance

Properey Taxes:
Man-Escrowed $1,800.00 | Estimated tatal ameunt overyear | for
Property Costs YaUr ien-asciowed propeity costs:
ooy Vear 1 Homeowners Association Oues

Yau may have cther propertycosts.
Inithl Eszrow 4$412.25 | A cushlon for the escrow actaunt you
Payment poy ot chsing. Sea Sectlon G on page 2.
Manihly Escraw 420613 | The amount included in yaur total
Payment manthly payment.

1 willnat have an escrow account becauss Clyoy dedlined Ik U] your
lender does not offer ane. You must directly pay your property
costs, such as taxes and homeowner's Insurance, Contact your
lendier to ask if your laan can have an escrew account.

- o Egcraw " Ll i 4
Estimated Estimated total amount over year 1. You
Property Costs must pay these costs diractly, possibly
overVear 1 In ane ot.two [aige payments ayear.
Escrow Waiver Fae

I the future,

Your property costs may change and, as2 rasuly, your escrow pay-
ment may change. You may be able to cancel your escrow account,
but i you do, you must pay your property costs divectly. If you fail

to pay your properly taxes, your state of local government may (13
impose fines and penalties or (2} place a tax lien on this property. IF
you fail te pay any of your praperty costs, vour lender may {1} add
the amounits to your loan balance, (2} add an escrow account o your
loan, or {3} require you ta pay for property nsurance that the lender
buyson yaur beball, wilch likelywould ost more and provide fewer
benefits than what you cauld buy on your own.

PAGE 4 OF 5+ LOAN {D # 123456780




ON PAGE5 OF 5
CETTE—— Finance Charge

Totalof Pa\‘;'menu.l'clalyou will have paid after Appralsel
You make all payments of principal, Interest, If the property was appraised for your loan, yout lender Is required to 1+ i
mortgage insurance, and loan costs, as scheduled, | $285,803.36  glve you a copy at no additional cost at least 2 days before closing. |ﬂ addltlon to payl ng baCk the
If you have notyet received Ir, please contact your lender at the R
Finance Charge. The dallsr amaunt the loan will Infermation lsted below, amou th ou are b Qrrowin oLl
1
costyou, $118,830.27
Contract Datalls i .
Amount Financad, Theloan ameunt avallable sfter See your note and security Instrument for informatlan about pay a | ot Of intere St over th [~
" + whathappens if you fail to make your payments,
paying your upfront finance charge. $162,00000 +whtis a default on the loan, . Y. .
+situations in which your lander can requira early repayment of tha I|fe Of the Ioa n. Th IS IS Why itis
I:'nnuul Parcantaga Radte (AFR].\;g:r costs over loan, and
the loan term expressed as a rate. This s not your « the rulles for maki ts hefore thay are due, H
I 41745 o1 making pyments befors thy a worthwhile to shop carefully for
Liabllity after Foreclosure
Total Interast Parcantage (TIP), The tatal amount It your lendler forecloses on this property and the foreclosure does not H :
of Interest that you will pay over the loan term as a cover the amount of unpald balance on this loan, the beSt Ioan for your Sltuatlon'
percentage of your [oan amount. 60.46% state law may protect you from lability for the unpald balance. If you
refinance of take on any additional debt on this property, vou may
lose ths protzction and have to pay any debt ramalning even after
foreclosura. You may want o consult 2 lswyer for more information. Al"m ua I Pe rcenta ge Rate (A PR)
i . 1 [ state law does not protect you from llability for the unpaid balance. .
T uestlenstliyoshvequestonsboutthe  § peannce Your APR is your total cost of
5 F lean m“‘““;:?;:: ‘;: ;'L“‘ form,use the contact 1 pafinancing this [san will depend on your futurs financial situation, dit stated te. Y.
T . J t oy W value, and market conditions. ¥ t b able
i B or make a complaint, contact the Censumer ,ggﬂsf::%x,::,a" aretcondiions. Toumay nat be able o credit stated as a rate. Your
B X Financial Protection Bureau at : . .
17 vmmetmnasoinortgsgsdotns | T cohctons APR is generally higher than

If you borrow more than this praperty is warth, the interest on the

Fam ot g s o sl cormt o your interest rate, because the
mere (nformailen.
APR takes into consideration
[ Mortgage Brokar . .| Real Extate Broker " | Keal EstateBroker - [ Setilemerit Agent
1z o otiensh i - i aa bl all the costs of your loan, over
Ficus Bank Omega Real Estate Alpha Real Estate EpsitonTitle Co.
R | et Brekerce the full term of the loan.
Address 4321 Random Blvd, 789 Local Lang Ct. 123 Commerce Pl
Semecity, ST 12340 Sometown, 5T 12345 | Someplace, 5T 12340 | Somedity, ST 12344
NLS D I IR | I If anything on the Closing
STene® B LT 2T L0 ) _
Contact o Smith o Samuel Green . |JoseghCain Sarahfmold D|5CIOSure IS not Clear 1o yOUr
Contact NMLSID | 12345
Contect Pisais i Pz ask your lender or settlement
| e agent, “What does this mean?”
Phone  |tasaseree0 | [1aasssany Tsssqsn

Confirm Recalpt

By slgning, you are enly confirming that you have received this form. You do not hava to accept this [oan bacause you have signed or recelved

this form,
Applicant Slgnature Date Ca-Applicant Signature Cate
CLOSING DISCLOSURE PAGE 5 OF 5+ LOAN IO # 123456789

Loan caleulations, disclosures, and contact information for your files are on page 5 of the Closing Disclosure.

NOW IN THE FUTURE

= Now you've spent time understanding * If you are not comfortable with your
what you need to do and what you need mortgage and your responsibility to
10 pay, as a new homeowner. make payments, you might not be able

to keep your home,
= Now is the time to step back and feel

sure you want to proceed with the loan. » Ifyou've made a careful decision about
what you can afford and the mortgage
you wanted, you will be able to balance
owning your home and meeting your
other financial goals.

SECTION 2: YOUR CLOSING

23



Owning your home

Now you've closed on your mortgage IN THIS SECTION
and the home is yours. 1. Actfastif you get behind on
your payments
Owning a home is exciting. And your home is 2. Keep up with ongoing costs
also a large investment. Here’s how to protect 3. Determine if you need

that investment. flood insurance

4. Understand Home Equity
1. Act fast if you get behind on your Lines of Credit (HELOCs)

payments and refinancing

If you fall behind on your mortgage, the company that accepts payments on your
mortgage contacts you. This company is your mortgage servicer. Your servicer is
required to let you know what options are available to avoid foreclosure. Talk to your
mortgage servicer if you get into trouble, and call a housing counselor (see page 12
for contact information). HUD-approved counselors are professionals who can help
you, often at little or no charge to you.

Homeowners struggling to pay a mortgage should beware of scammers promising
to lower mortgage payments. Only your mortgage servicer can evaluate you

for a loan modification. If you suspect a scam you can call (855) 411-2372 or visit
consumerfinance.gov/complaint.

2. Keep up with ongoing costs

Your mortgage payment is just one part of what it costs to live in your new home.
Your escrow account holds your monthly taxes and homeowner's insurance
payments—but if you have no escrow account, you need to keep up with these
on your own. Your home needs maintenance and repairs, so budget and save for

these too.

24 YOUR HOME LOAN TOOLKIT



3. Determine if you need flood insurance

Flooding causes more than $8 billion in damages in the United States in an
average year. You can protect your home and its contents from flood damage.
Depending on your property location, your home is considered either at high-risk
or at moderate-to-low risk for a flood. Your insurance premium varies accordingly.
You can find out more about flood insurance at FloodSmart.gov. Private flood

insurance could also be available.

Although you may not be required to maintain flood insurance on all structures,
you may still wish to do so, and your mortgage lender may still require you to do

so to protect the collateral securing the mortgage. If you choose to not maintain
flood insurance on a structure, and it floods, you are responsible for all flood losses
relating to that structure.

4. Understand Home Equity Lines of Credit (HELOCs)
and refinancing

Homeowners sometimes decide they want to borrow against the value of their
home to help remodel or pay for other large expenses. One way to do this is with a
Home Equity Line of Credit (HELOC). You can learn more about HELOCs at

Financial counselors caution homeowners against using a HELOC to wipe out
credit card debt. If you use a HELOC as a quick fix to a serious spending problem,
you could end up back in debt and lose your home.

If you decide to take out a HELOC or refinance your mortgage, the Truth in Lending
Act(TILA) gives you the right to rescind, meaning you can change your mind and
cancel the loan. But you can only rescind a refinance or HELOC within three days
of receiving a proper notice of the right to rescind from your lender. You cannot
rescind if you are using your HELOC to buy a home.

In the case of a refinance, consider how long it will take for the monthly savings to
pay for the cost of the refinance. Review the closing costs you paid for your original
loan to purchase the home. Refinancing costs can be about the same amount. A
common rule of thumb is to proceed only if the new interest rate saves you that
amount over about two years (in other words, if you break even in about two years).

® Congratulations!

You have accomplished a lot. It is not easy—you should feel proud of the work
you've done.

SECTION 3: OWNING YOUR HOME
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Online tools

CFPB website
consumerfinance.gov

Answers to common questions
consumerfinance.gov/askcfpb

Tools and resources for home buyers
consumerfinance.gov/owning-a-home

Talk to a housing counselor
consumerfinance.gov/find-a-housing-counselor

General inquiries

Consumer Financial Protection Bureau
1700 G Street NW

Washington DC 20552

Submit a complaint
Online
consumerfinance.gov/complaint

By phone

855-411-CFPB (2372);

TTY/TDD 855-729-CFPB (2372);

8 a.m. to 8 p.m. Eastern Time, Monday-Friday

By fax
855-237-2392

By mail

Consumer Financial Protection Bureau
P.O. Box 2900

Clinton, 1A 52733

Share your thoughts

Facebook.com/cfpb

Twitter.com/cfpb

Last updated August 2015




